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ASSOCIATED BODIES 
LA PAZ: GERMAN CHAMBERS TO HOLD MEETINGS WITH AL-INVEST 
At the annual meeting of the Association of German Chambers 
in Latin America, the organisation's 
Secretary-general said that the AL-
INVEST programme would be one of 
the most important ways of develop-
ing closer economic links between 
Europe and Latin America. 
The 14 Chambers present showed con-
siderable interest in the possibility of 
holding business meetings jointly with 
European chambers, and in working 
more closely with the network of EC Es 
and bi-national chambers from the 
other EU member countries within the 
framework of local associations of 
European chambers. 
A German Centre of Commerce and 
Industry is to be set up in Bogota in 
the near future. 
MONDIMPRESA VISITS CHILE 
The Rome-based Agency for the Glo-
balisation of Business has decided to 
step up its involvement in AL-INVEST 
In late July, Mondimpresa visited three 
Latin American countries which it 
regarded as a priority: Chile, Brazil 
and Argentina. The aim of the visit 
was to foster closer cooperation with 
Italian businesses. 
In its Coopeco capacity, the Agency 
also promoted the plastics sector at 
FISA '93 in Santiago, Chile, and the 
metallurgical industry at the same 
event the following year, under the AL-
INVEST programme. Last September, 
the Agency attended a meeting at 
EXPOAGRO '95, again in Santiago. 
Euroclwmbres. Dieter Sc/1ierloh, 
Brussels (+32 2)2182415 
FINNISH CHAMBERS SEEKING CONTACTS CEOE VERY BUSY IN LATIN AMERICA 
Finland, one of the new members of the European 
Union, is offering its 21 regional 
chambers and its central cham-
ber in Helsinki for participation 
in Al-Invest business meetings. 
The Finnish network of Cham-
bers has a total of 13,000 mem-
bers, divided equally between 
the manufacturing, retailing and 
services sectors . It covers the 
whole country, and its wide 
range of services includes pro- The CEOE, the Spanish Confed-
viding business contacts. Most eration of Business Organi-
exporters use the chambers, sations, has attended Business 
Cooperation Days in La Paz and 
which aim to encourage SMEs 
to do business abroad. 
Santa Cruz de la Sierra in Bolivia, 
and in Costa Rica. Designed to 
foster technological and industrial 
cooperation between Spanish and 
Information: Latin American companies, the 
Pentti Makinen, Delegate events were held in conjunction 
1 with CEPB (the Bolivian Confeder-Te: 32.2.209.43.11 
ation of Private Businesses) and 
Fax: 32.2.223.08.05 ( 1 . . f UCCAEP t 1e Costa Rican Urn on o 
Chambers and Associations of Pri-
vate Businesses). 
R E G 0 N A L N E W S The meetings were attended by 
more than 75 Spanish businesses 
involved in sectors as diverse as 
fisheries, agro-industry, forestry 
and the environment, machinery, 
paint, plastics, footwear, packag-
ing, power generation and distri-
bution, construction materials , 
transport and telecommunica-
tions , consultancy and hotels, as 
well as banks operating in Latin 
America. 
MEXICO LEADS THE WAY IN TERMS 
OF BUSINESS MEETINGS 
Mexico organises the largest 
number of meetings of any 
Latin American country, 
held at the initiative of the 
European Commission and 
cofinanced by the Mexican 
authorities. 
They form part of the multi-
annual programme 
approved by the European 
Commission last year, and 
are designed to promote 
profitable investment in 
Mexico. They are aimed at 
people in a variety of sec-
tors: agro-industry and fish-
eries , building supplies, 
vehicle parts, plastics , phar-
maceuticals and furniture. 
Over the next three yea rs, 
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2,300 European and 2,150 
Mexican companies will be 
takin g part in more than 
10,000 meetings. 
In 1994, Mexico received 
57% of its total aid in the 
form of economic coopera-
tion, through ECIP projects 
(of which it has been the 
largest beneficiary since it 
was set up) and AL-INVEST 
(so far four Eurocentres 
have been approved , one in 
Monterrey and three in 
Mexico City). Other areas of 
cooperation have been sci-
entific research, support for 
NGOs, refugee and emer-
gency aid , and the fight 
against drugs. 
Individual contacts and meetings 
with the ministries involved 
enabled participants to identify 
new industrial projects , develop 
closer cooperation between busi-
nesses, and increase Spanish 
involvement in the ongoing pro-
cess of privatisation, particularly 
in Bolivia. 
In addition, a CEOE business dele-
gation visited El Salvador, Hon-
duras and Nicaragua on 13-17 
February, accompanying Spanish 
prime minister Felipe Gonzalez on 
an official visit to the region. 
On 10 March, the president of 
Chile, Eduardo Frei, visited the 
CEOE's headquarters together 
with a large business delegation 
from his country, as part of his 
official visit to Spain. 
The CEOE is a member of ACE, the 
European Union and Latin Ameri-
can Association for Business 
Cooperation, which is headed by 
Jose Maria Cuevas, chairman of 
the CEOE. ACE and the Interna-
tional Business Organisation held 
a joint technical seminar of envi-
ronmental experts in Santiago, 
Chile. 
CEDE, 
Jose Andujar; 
Brussels (32-2) 218 16 94 
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year and a half after its launch, the AL-INVEST Programme is gradually consol-
idating and expanding the scope of its activities. As an important part of the 
European Union's close involvement in Latin America, AL-INVEST is one of a 
series of regional cooperation agreements which the European Commission is 
negotiating this year and next with MERCOSUR, Chile and Mexico. 
The new regional agreements will supplement existing agreements with the 
Andean Pact and Central America. These have created a regional forum which 
reflects the high level of Latin American integration and complements the bilat-
eral cooperation with each of the Central American countries. 
Latin America has responded enthusiastically to the AL-INVEST: Programme, 
and many institutions have asked to form Eurocentres to promote business 
cooperation. 7 Eurocentres were initially planned; 27 have now been approved 
and are up and running. 
Likewise, 15 AL-INTERPRISE sectoral meetings have been held and a further 42 
have been planned and budgeted Jo,: These have made it possible to hold 
large-scale meetings between businesses from both continents; some have 
already produced tangible results, and others are of a more long-term nature. 
An independent assessment of AL-INVEST in March and April pinpointed the 
different categories of results. This issue includes figures and results which 
allow an assessment of what has been achieved so fa,: 
In order to consolidate a common methodology towards the high-quality indus-
trial cooperation AL-INVEST is endeavouring to attain, a regional seminar for 
Eurocentres and other parties involved in the programme in the MERCOSUR 
countries was held in Porto Alegre, Brazil. The seminar included technical 
assistance fi'om European experts. It will be repeated in Bogotci, Colombia, in 
late November for Central America, the Andean countries, Mexico and Cuba. 
The Bulletin also includes an interesting section on business opportunities in 
Central America, a stable region with democratic regimes and wide-ranging 
opportunities for investment. It places special emphasis on Panama, whose 
Eurocentre was inaugurated in August. Among other issues, the section 
includes information on the vehicle spare parts, transport and environmental 
sectors in various South American countries. 
The European Commission is following the development of the programme 
closely and welcomes the latest results. The external secretariat has also 
increased its staff and resources. 
The Member States have approved the consolidation stage of the programme 
and the necessary funding for the next five years, 1996-2000. The aim is to 
develop a common language and methodology in order to develop closer indus-
trial links and exchange technological and business know-how. The approval of 
this stage will enable this successful programme to be strengthened and 
expanded, and bring businesses in both continents closer together for their 
mutual benefit. Latin America is still an attractive target for European invest-
ment. 
Directorate for Latin America 
European Commission 
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'We're offering expert assistance 
on highly advantageous terms'' 
Interview with Jose Miguel Anacoreta Correia, 
Director for Latin America at the European Commission 
After two years of hard work, the first stage of the 
AL-INVEST Programme is drawing to a close. 
It has been warmly welcomed by the business community, 
and this has been reflected in the figures: 
more meetings have been held than initially planned. 
Much of this success is due to the establishment 
of the Eurocentres, and a simple but extensive network 
of organisations responsible for encouraging 
joint projects with European companies 
What do you think are the outstanding 
features of this initial stage of the pro-
gramme as it draws to a close? 
"Over a period of two years, we've 
set up the Eurocentre network and 
defined a joint operating methodol-
ogy. It's very important to set up 
the necessary infrastructure as a 
po int of reference within Latin 
America, partly so that European 
compan ies doing busi ness abroad 
can feel at home and obtain the ser-
vices they need, and partly so that 
Latin American companies have a 
well-established European point of 
cussed our working methods with 
all these orga ni sations, and these 
were im plemented within a very 
short space of time. In our op in ion, 
what counts are the resu lt s 
achieved. We on ly offer financial 
support when the business is satis-
fied with the services it has received, 
and the ass istance ma y simp ly 
involve obtaining a single piece of 
useful information; it doesn't neces-
sarily mean signing an agreement." 
How have Latin American and European 
businesses benefited? 
contact in their own countri es. "European businesses have a distort-
"The Eurocentres have been set up ed image of Latin Amer ica. Th e 
within bodies with strong organisa- · 1990s is a period of growth, and 
tional ski ll s and a high business pro- Latin America offers more business 
fi le, such as chambers and business opportunities than almost anywhere 
associat ions , and th is has mad e in the world , but in fact businesses 
th e m more effective . We've dis - aren't expanding into Latin Ameri ca 
because the ir perception of it isn't a 
positive one. 
"Under the AL-INVEST Programme, 
the European Union is offering ser-
vices to European businesses inter-
ested in Latin Amer ica and vice 
versa. Lat in American business es 
that visit our trade fa irs do n't just 
want to organi se their own stands; 
they ask for one-to-o ne meetings. 
General meetings aren't of much use 
to them either; Latin American busi-
nesses need highly specialised assis-
tance tai lored to thei r specific way 
of doi ng things. 
"There are also cases where Euro-
pean businesses have set up direct 
operatio ns in Braz il , Arge ntina o r 
Chile at the first available opportuni-
ty, without ca rrying out any market 
research, deciding beforehand which 
trade fa irs they want to attend, or 
having a comprehensive directory of 
Latin American participation in 
AL-INVEST sectoral meetings 
TAKING STOCK OF AL-INVEST: 
40% MORE MEETINGS THAN PLANNED 
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Latest figures show that although 40 meetings were planned for in the first stage of the 
AL-INVEST Programme, 62 have already been given the green light, which gives an idea of 
how well the programme has been received . Fifty of these projects are currently being 
implemented and a further twelve are on the drawing board. 
The number of businesses taking part in meetings of this kind stands at 4,870. 
The greatest involvement on the part of Latin American businesses has been from Argenti-
na, Brazil, Chile and Colombia. The overall objective is to organise at least 4,000 successful 
meetings for businesses. The in itial stage of the AL-INVEST programme aims to achieve 
200 cooperation agreements, half of them relating to subcontracting . 
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local businesses. Sometimes they 
just establish links with a pa1ticular 
company they've met by chance, 
and don't realise there are a hun-
dred others which are more suited 
to the profile of their own particular 
business. 
"Before a business attends the rele-
vant sectoral meeting, it will have a 
schedule of perhaps ten meetings 
with individual companies, selected 
from 40 or 50 which have bee n 
identified as most suited to its own 
interests. 
"However this formidable task of 
assessment requires good knowl-
edge of particular products, and vis-
its to companies. The European 
Commission therefore makes a pri-
ority of financin g these services 
provided by the Eurocentres and 
the members of the Coopeco net-
work. 
"The main benefit lies in the fact 
that the organisations involved in 
AL-INVEST provide 'a la carte' ser-
vices which businesses choose to 
meet their own needs and abilities. 
Different companies in the same 
sector may have differing strategies 
and interests . We found this at the 
jewellery sector meeting held at the 
Vicenza Gold Fair, where all kinds of 
deals were agreed, ranging from 
advanced technology transfer to the 
provision of training grants to Latin 
American technical specialists. 
With our assistance, the company 
only pays for accommodation and 
travel, and it gets a service normally 
costing five or ten thousand dollars, 
which it couldn't afford as an SME". 
Based 011 your experience so far, do you 
think it would be safe to say that Latin 
America is prepared for international 
cooperation?" 
"When the market expands, cooper-
ation expands too. This is happen-
ing in Latin America as people's pur-
chasing power improves and output 
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increases. And it certainly is pre-
pared. Compared with the 1980s, 
we're seeing a great dea l of activity 
in the business community: each 
week, our programme is generating 
an average of 100 meet ings, and 
business people in Europe and Latin 
America say they find these useful" . 
How can businesses be encouraged to 
make even more use of Eurocentres? 
"It's not a question of encouraging 
them more, but of offering special-
ist services, and providing effective 
answers to the questions they ask. 
The parties need to act in a coordi-
nat ed manner usin g a common 
methodology. For example, if a 
European business is looking for an 
associate in Brazil to launch its 
product, it needs to find ten busi-
nesses which are genuinely interest-
ed in this product, and not simply 
be given a list of contacts. So it's 
not enough just to fill in a fo rm; we 
need to know all the details of the 
business and its products , go and 
see them , and so on. 
"The AL-INVEST Programme 
finances direct links, with no gov-
ernment mediation. This is because 
of its extensive network of organi-
sations: there are 50 in Latin Ameri-
ca, including 27 Eurocentres, and a 
further 200 in Europe specializing 
in industrial cooperation. These are 
all integrated through networks 
such as COOPECO, RIOST, ALABSUB, 
TIPS, BC-NET a nd BRE, which 
streamline the contact process and 
ensure that these operations are a 
success". 
1996 · 2000: 
The Consolidation Phase 
T he next stage of the programme will last five years, which will make it possible to plan projects with a 
greater degree of continuity, and for the cofi11a11ci11g ele-
ment to account for up to 55% of the whole programme. 
The total cost works out at 85 million ECU, of which 41 
million will be provided by the EU. 
For the projects to be successful, we have to work with the 
private sectors of industry involved, and take their views 
into account in the programme management and deci-
sion-making processes. In this next phase, the system of 
industrial cooperation and investment promotion will need 
to be selfsupporting, and financial support will be depen-
dent upon the strategy followed and the results obtained. 
Over the next five years, we will therefore have to develop 
a common language, identity and methodology to ensure 
that the networks are flexible and extend and improve the 
quality of the service provided. In their role as intermedi-
aries for businesses, the members of both networks 
(COOPECO and the Eurocentres) will work 011 the princi-
ples of cofi11a11ci11g, dece11tralisatio11, a sectoral base, and 
the organisation of multilateral meetings. 
The target set is to arrange 30 meetings a yea,; attended 
by 1,800 businesses, giving a total of 9,000 by the end of 
the programme. Overall, the entire AL-INVEST pro-
gramme is expected to generate a minimum of 150 mil-
lion ECU worth of business per year. 
The EU will be drawing on its experience of cooperation by 
organising ''Association Days" in Latin America every two 
years. There are also plans to finance some of the feasibili-
ty study projects which have not yet led to the setting up 
ofjoint ventures, or are not intended for this purpose. 
In addition, as suggested at the Limelette seminar, an elec-
tronic mail system is to be set up to speed up communica-
tions and facilitate the work of the networks, and a 
regional unit is also to be established to train trainers. 
The programme will also include other forms of economic 
cooperation provided by the Member States, and will 
involve developing close cooperation with European bina-
tional chambers. To extend the range of services 011 offer, 
there are plans to establish cooperation between the Euro-
centre network and other complementary programmes, 
such as FOMIN and Bolivar/En/ace financed by BID. 
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SECTORAL NEWS 
Transport and the environment: 
the need for change 
Improving infrastructure • tion and is more expensive than rail 
not only boosts regional trade, or river. While travelling the 2,500 
but can also lead to substantial . km between Sao Paulo and Buenos 
improvements in the social Aires costs around $2 ,500 per lorry, 
environment the same journey within Brazi l 
costs less than $1,500. The differ-
ence is partly due to the higher cost 
of fuel in Argentina, but also to 
Parana and Paraguay rivers will 
bring about major changes to 3,600 
km of navigable waterways . In 
add ition to preventing flooding and 
droughts in the region, it will create 
a waterway network linking large 
areas of Argentina, Bolivia , Brazil, 
Paraguay and Uruguay. 
T 
ransport and the environment are 
closely linked in Latin America, but 
many people wonder whether 
essential improvements in the road , 
rail and inland waterways infras-
tructure are compatible with the 
protection of the environment. 
Mexico has 210,000 km of roads, of 
which 130,000 km are unsurfaced. 
The 26,315-km state-owned rail 
system is also in need of upgrading, 
and a call for foreign investment 
has therefore been launched with a 
view to carrying out these infras-
tructure improvements. 
delays at borders. 
UNDERUSED COMMERCIAL 
BENEFITS 
Projects of this kind, involving local 
and European businesses, also aim 
to reduce river pollution, albeit 
indirectly. One example is the Tiete 
river in the Brazilian state of Sao 
Paulo. Together with the Tamandu-
atel, Pinheiros and Juqueri rivers , 
the Tiete receives 95% of the waste 
from Brazil's main area of popula-
tion, which is home to 20 million 
people. The river flows into the 
Parana, 1,150 km to the south. 
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Last year, the World Bank signed a 
S 1 .8 billion agreement with Mexico 
to finance environmental projects. 
Environment and infrastructure 
improvements are a huge market, 
and an estimated $29 billion will be 
needed between now and the year 
2000. 
However, the poor quality of this 
infrastructure is acting as a barrier 
to commercial investment because 
businesses face high transport 
costs, bureaucracy and, above all, 
border delays. Every day, 700 lor-
ries trave l back and forth between 
Brazil and Argentina via the 
Uruguayan border, even though 
road transportation causes pollu-
Air transportation is regarded as 
relatively efficient, and is used for 
2390 of trade within Mercosur. 
Despite new airport facilities , con-
gestion is frequent and services are 
often affected by strikes . 
The volume of goods transported 
by rail was expected to rise from 
500,000 tonnes in 1994 to 800,000 
this year. The frequency of trains 
between Sao Paulo and Buenos 
Aires has also increased from one 
to three a week in less than three 
years. These two cities are the 
main economic centres of Mercosur, 
but as the two countries use differ-
ent rail gauges, the goods waste 
time being transferred from one 
train to another at the border. 
Businesses regard port services in 
Argentina , Uruguay and Brazil as 
inefficient and expensive, and only 
1 °o of goods are transported by 
water. But it is here that the most 
dramatic growth is expected 
because of the environmental bene-
fits of this form of transport. 
The huge Hydrovia project on the 
The project is now in its second 
stage, costing an estimated $1.2 
billion , which will involve the con-
struction of walls to control and 
channel the river, waste collectors, 
and water purifiers. As Brazil 
spends around $25 billion a year on 
treating diseases caused by pollut-
ed water, the project has huge 
socia l benefits. This shows how it 
is possible to develop infrastructure 
which not only benefits trade, but 
also protects the environment. 
If: 
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SECTORAL NEWS 
Motor vehicles: 
a fast-growing market 
The automotive industry is flourishing in Latin America. 
Foreign investors, multinationals and local manufacturers 
operate in a market consisting of around 450 million 
consumers throughout the continent. 200 million of these . 
live within Mercosur, the economic region linking · 
Argentina, Paraguay and Uruguay with 
the giant Brazilian market 
he three veh icle manufac-
r turing countries in Merco-sur - Brazi l, Argentina and 
Uruguay - are planning a 
gradual integration of their manu-
facturing and assembly processes. 
At the same t ime, they are adapting 
to trade deregulation, i.e. a cus-
toms union , the abolition of quotas 
and subsid ies and the standardiza-
tion of environmental and pollution 
regulations from the year 2000 
onwards. 
Since the beginning of the 1990s, 
the Brazilian car industry has 
undergone a process of growth and 
change which has made it an attrac-
tive market for investment. More 
open markets and plans for privati-
sation, combined with low wages 
and falli ng inflation, are the main 
reasons prompting European 
investors to take an interest in 
industrial cooperation and to 
attend joint business meetings. 
In addition , Brazilian vehicle 
lion units in 1995 , and some 
experts forecast that these figures 
will double by the end of the centu-
ry. During the same period, 
Argentina has seen an increase in 
production of 300,000 units. 
However the Mercosur agreements 
do not provide for the approval of a 
common text until 1997, so trade 
will be governed by bilateral agree-
ments. In the meantime, Argentina 
will continue to apply quotas of 10°6 
of local production to Brazilian and 
non-Mercosur cars until the year 
2000 . Duties in Brazil have fallen 
from 3590 to 20°0 and an estimated 
400,000 cars cou ld be imported in 
1995, compared with 150,000 in 
1994. 
Brazilian spare parts businesses are 
setting up shop in Argentina to 
benefit from the tax breaks granted 
by Buenos Aires . Argentinean 
assembly plants are importing spare 
parts from Brazil to make vehicles 
with the famous one-litre engines 
exports to the whole of Mercosur which are so popular in Latin Amer-
have doubled in recent years. As a ica. Uruguay assembles imported 
result, over the past five years, sales complete kits, and will benefit from 
of vehicle accessories grew in Brazil an annual export quota of 10,000 
by more than 70% to almost 1.5 mi!- cars to Brazil. 
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Meanwhile , in addition to import-
ing vehicles, European businesses 
are investing in assembly lines and 
planning to manufacture models 
adapted to Latin American require-
ments under li cence. One German 
firm will be investing around $2.5 
billion over the next five years to 
double its local production of cars 
and commercial vehicles, including 
experimental vehicles fuelled by 
soya and palm oil. This is the first 
time that a German company has 
produced vans for the European 
market and installed a simultaneous 
engine production line in Brazil and 
Europe. 
A Japanese multinational has just 
invested $100 million in a new 
assembly plant near the Argen-
tinean capital, and wi ll be import-
ing most of its components from 
Brazil. The plant will assemble 
more than 20,000 vans in 1997, of 
which half will be exported to 
Brazil. 
Establishing contacts, and creating 
closer cooperation by setting up 
joint ventures between the indus-
tries in Europe and Brazil, have 
helped to improve the level of 
know-how in the domestic vehicle 
parts industry and make production 
more flexible. There is consider-
able demand for high technology, 
and this demand cannot always be 
met by the domestic market. 
.ff; 
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(*) See 
info sheets 
contained in the 
supplement for 
full details of 
the various 
partners 
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Meeting 
location 
France 
(Paris) 
Chili 
(Santiago) 
Germany 
(Frankfurt) 
Italy 
(Rapallo) 
France 
(Toulouse) 
Colombia 
(Bogota) 
Chili 
(Santiago) 
Argentina 
(Buenos Aires) 
Portugal 
(Porto) 
Bolivia 
(La Paz) 
France 
(Paris) 
Peru 
(Lima) 
Argentina 
(Mar del Plata) 
Peru 
(Lima) 
Brasil 
(Sao Paulo) 
Brasil 
(Sao Paulo) 
Ecuador 
(Guayaquil) 
Spain 
(Madrid) 
Spain 
(Madrid) 
Mexico 
(Monterrey) 
Mexico 
(Monterrey) 
Colombia 
(Bogota) 
Italy 
(Milan) 
France 
(Montpeltier) 
Argentina 
(Mendoza) 
Brasil 
(Sao Paulo) 
Spain 
(Madrid) 
Colombia 
(Cartagena) 
Brasil 
(Sao Paulo) 
Colombia 
(Bogota) 
Brasil 
(Sao Paulo) 
Business-to business meetings held or scheduled as P• 
Sector Latin-American countries European partner Title 
'.t: involved (*) countries (*) 
Urban management Brasil and MERCOSUR "France, The Nederlands, POLUTEC (continuation meeting n°11 ) Germany" 
Biotechnology Chili "Belgium, France, Germany" EXPOSALUD i' (continuation meeting n°10) 
'I 
Publishing 
"Brasil , Argentina, Colombia, Chili" "Belgium, Italy, Germany, Portugal" BUCHMESSE (continuation meeting n°15) 
"Textiles, and clothing sector" Colombia "Germany, France, Italy" Knitwear Congress 
New technologies 
"Brasil , Mexico" "France, Italy, Spain, Belgium, SITEF'95 (continuation meeting n°14) Portugal" 
Graphic arts Colombia "Germany, Spain, Great-Britain" ANDIGRAFICA I' (continuation meeting n°16) Ii 
All sectors All Countries All countries FISA 
·f: 
"""·"" ~ I 
Packing and packaging Argentina "France, Spain, Italy" ENVASE'95 
t.J 
Metal and mechanical engineerin Chili and others countries 'Spain, Italy, France' Sectoral meetings (continuation meeting n°9) 
Tourism "Bolivia, Colombia" "Spain, Portugal, Italy' Sectoral meetings 
~ I 
-
-
All sectors All countries All countries MIDEST'95 
. & I 
Fishing "Peru, Ecuador" "Denmark, France, Spain" Feria Internacional del Pacifico 
--4 
Fishing Argentina "Spain, France, Italy" CENIPA' 95 
Environment 'Peru, Uruguay" "Spain, Portugal, Germany' ECOTECNIA'95 
,,, 
I 
Quality control Mercosur "Germany, Austria, Denmark' FEBRAL 
-
Chemistry Brasil "Germany, Spain, France, Great Sectoral Meetings Britain" 
Construction "Colombia, Ecuador" "Spain, Belgium, Italy" Construya' 96 ,. 
Tourism 
"Bolivia, Colombia" 'Spain, Portugal, Italy" FITUR'96 (continuation meeting n°38) 
Tourism 
"Brasil , Uruguay" 'Portugal, Spain, Italy' FITUR'96 (continuation meeting n°34) 
Food and Drinks Mexico 'Spain, Belgium, Denmark, France" Sectoral meetings II 
11. 
Mechanical equipment Mexico 'Germany, Spain, Sweden" Sectoral Meetings w 
Textiles, and clothing sector Colombia "Germany, France, Italy" Sectoral meetings (continuation meeting n°32) 
-
II, 
Horticulture "Ecuador, Costa Rica, Chile" 'Belgium, Italy, Germany, The MILFLOR' 96 Nederlands" 
Food and drinks Industry 
"Chili, Argentina" "France, Italy, The Netherlands' Pole AGROPOLIS (continuation meeting n°17 & 25) 
"Argentina, Uruguay, Paraguay, cl Wine Brasil , Chile" "France, Spain, Italy" 'Vendimia, FIA 96' 
-;i 
Car Spare parts Brasil "Spain, Germany, Italy" Sectoral meetings 
I 
Environment 
"Peru, Uruguay" "Spain, Portugal, Germany" Sectoral meetings (continuation meeting n°41) 
Construction 
"Colombia, Ecuador" 'Spain, Belgium, Italy" Sectoral meetings (continuation meeting n' 47) 
Tourism -:il 
(continuation meeting n' 38 & 48) "Bolivia, Colombia" "Spain, Portugal, Italy" Sectoral meetings 
--Publishing 
(Continuation meeting n°15 & 31) "Brasil , Argentina, Colombia, Chile" "Belgium, Germany, Italy" Bienal do Libro ii 
Construction 
"Colombia, Ecuador" "Spain, Belgium, Italy' Expoconstrucci6n i' (continuation meeting n'47 & 54) ~. 
Car Spare parts Brasil "Germany, Belgium, Portugal ' Salon de automovil 
f I 
~J 
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Jan-96 Feb-96 Mar-96 Apr-96 May-96 Jun-96 Jul-96 Aug-96 Sep-96 I Oct-96 Oct-95 Nov-95 Dec-95 
I 
I 1 to 7 
I 3 tO 6 
12 to 13 
15 to 17 
I 
24 to 28 
I 
29 to 31 
I .  
30 to 3 
I 
·-· 
i 
1 to 7 
i 
2 to 6 
• 20 to 24 
j ~ . 
f' ./ ' 
I.'. 
20 to 24 
~ . , .•. 
i 
20 to 26 
i 
• 28 to 30 
i 
' 21 to 23 
~ 
-
27 to 3 
I 
I 
4 to 8 
i 
L 
8 to 10 
I 
26 to 30 
26 to 30 
1 to 2 
~ 
• 1 to 2 
i 
• 21 to 25 
23 to 25 
18 to 20 
25 to 27 
I 
I 
**** 
!. 
19 to 21 
15 to 17 
• 
., 
**** 
i 
I 
**** 
I 
• 15 to 18 
I 
I 
Nr 3 - October 1995 
Nov-96 
-· 
' •• 
2 au 6 
CJ 
Meetings 
in Europe 
ST 
Sub-contracting 
in Europe and 
Latin America 
D 
Meetings in 
Latin America 
Bulletin AL-ln\'est 
MARKET NEWS 
Central America : 
Gateway to a Continent (I) 
Stability and an export-driven economic policy enabled the countries of 
Central America to move forward from a situation of standstill in the 1980s 
to meet the challenge of economic integration and opening up trade to the . 
world market. This has been achieved by sustained growth in regional • 
trade and preferential access for agricultural produce to the European 
markets (CSP) . In this first article we will focus on the salient features of 
the four countries which already have EUROCENTRES. In the next edition, 
we will look at investment opportunities in Costa Rica and El Salvador. 
w ith 30 million inhabitants, the Central American countries are facing the challenges of regional 
integration and opening up to 
world trade. This process has 
gone through several periods of 
instability, but what was a land of 
conflict in the 1980s has turned 
into a land of opportunities. A 
whole programme of reforms has 
been unveiled to strengthen the 
institutions and achieve the 
necessary advances in economic 
liberalisation and regional 
integration with the backing of the 
European Union. 
The six Central American countries 
Mexico 
forged links with the European 
Union through political dialogue at 
the Ministerial Conference held in 
Sanjose in 1984. 
Since then, the Confere nce has 
been held every year and serves as 
a foru m for discussion on peace 
and democracy, support for human 
rights, sustainable development 
and economic cooperation. The 
EU and its Member States are the 
leading providers of non-repayable 
aid for Central America, a region 
which has become the largest 
recipient of aid in Latin America . 
The macroeconomic stability 
achieved in recent years has helped 
Central 
America 
LEADING THE FIELD IN COOPERATION 
There are currently more than 400 projects funded by the European Commission, not counting the bilateral 
projects of the Member States. The bulk of this support takes the form of financial and technical 
cooperation, ranging from programmes for rural development and combating poverty in outer city suburbs 
to programmes for improving the environment, strengthening democracy and promoting observance of 
human rights, also including support for science through research grants and programmes. 
Under another important heading comes humanitarian aid and economic cooperation, comprising 
investment, training and trade promotion for SMEs and micro businesses. The objective now is to move on 
from cooperation based on individual projects to multi-annual planning, whereby Central America can gain a 
foothold in the world economy 
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build confidence in the different 
production sectors, prompting 
them to make fresh investments, 
acquire new technologies and 
expand their operations. 
Over the past five years, the 
growth in non-traditional exports 
such as new crops, agro-industri al 
and manufactured goods gathered 
pace considerably by comparison 
with traditional products (bananas, 
coffee, meat and sugar, depending 
on the countri es). Whilst the latter 
still account for the lion's share of 
trade, by 1994 non-traditional 
products proved to be the most 
buoyant income-generating 
exports for such countries as El 
Salvador and Costa Rica . 
This trend is likely to be confirmed 
for all the Central American 
countries in the yea rs ahead, given 
the higher added value of non-
traditional products. It also marks 
another step forward in the moves 
to diversify Centra l America's range 
of exports, supported by the 
European Union through the 
preferential customs tariffs of the 
GSP for agricultural and agro-
industrial products as well as 
schemes specifically targeted on 
the export sector (around 82 
million ECU). The steps taken to 
promote integration are reflected 
in lower duties, which in turn has 
strongly boosted inter-regional 
trade, especially in Guatemala, 
Costa Rica and El Salvador. The 
latter absorbs half the output of 
Guatemala alone. 
The EU has supported this opening 
up of the Central American 
Common Market and is the trad ing 
partner which reaps the most 
benefits, as witnessed by the 
increased Community share of 
Central American trade: up from 
19% in 1993 to 21 % last year. 
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Exports doubled from 11 % in 1993 
to 22% in 1994, outstripping 
growth in trade with the United 
States during the same period. 
This situation has led several 
governments in the region to 
broaden the preferentia l 
relationship linking Central 
America with the EU over the past 
decade. 
In th is connection, despite Central 
America's recent advances towards 
Mexico and the United States, its 
North American neighbours in 
NAFTA, a report published last 
August by the Institute for 
International Economics gauging 
the progress required to join 
NAFTA concludes that Central 
America is not the ideal partner for 
the United States . 
The four fledgling Eurocentres set 
up in every country in the region, 
except Costa Rica and El Salvador, 
inform European investors about 
the wide range of opportunities 
available in the area. 
As reported in this Bulletin, 
alongside the natural assets of 
Central America, such as tourism, 
bananas, coffee or manufactured 
goods, which are an important 
source of income, a process of 
economic restructuring is under 
way, involving the privatisation of 
public transport, 
te lecommunications and electricity 
services. The recent antimonopoly 
legislation in Guatemala has 
opened up a market worth more 
than $100 million in that country. 
Against this background, the 
Commission Delegation organised 
a seminar with the Eurocentres on 
"Business Opportunities in Central 
America" in Bogota at the end of 
November. 
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GUATEMALA Economic Indicators, 1993 
Following the return to democracy 
in the mid-1980s, the main feature 
of economic policy has been 
diversification and the pursuit of 
fina ncial stability. With an economic 
growth rate of 4% last year, 
Guatemala boasts one of the lowest 
inflation rates in the region. 
WHERE TO INVEST 
Agriculture is the mainstay of the 
Guatemalan economy, with coffee, 
sugar and bananas as its main source 
of exports. The country's climate 
allows it to grow such produce as 
vegetables, fruit and all kinds of 
biological products and ornamental 
plants. Besides non-traditional 
products such as winter vegetables, 
fruit and cut flowers, foreign 
investors are also particularly 
interested in the industrial branch of 
the food industry (refrigeration and 
deep-freezing systems and canned 
foods) textiles, wood and products 
derived therefrom (rubber) , furniture, 
mining and oil, offshore assembly 
and tourism. On the import front, 
fuels, industrial machinery, vehicle 
engines and metals are of particular 
importance. 
Guatemala has excellent 
topographical conditions for 
hydroelectric power stations. The 
growth in industrial activity has 
pushed up consumption of 
hydroelectric power compared with 
other energy sources . In addition to 
privatising the drinking water 
network, there is a supply plan for 
the period up to 2010 for the supply, 
treatment and recycling of water, 
which has so far been implemented 
in five old plants. As far as the 
transport networks are concerned , 
the Central American Railways 
Commission (COCAFER) is looking 
into ways oflinking Panama to 
Mexico to transport goods from all 
the Central American countries, with 
technological support from the EU. 
The Government is preparing the 
concession for the toll motorway 
Population G.D.P. 
(mill.hi (mill.$) 
Costa Rica 3.3 7.555 
Panama 2.5 6.565 
El Salvador 5 7.627 
Guatemala 10 11.300 
Honduras 5.2 3.453 
Nicaragua 4.3 1.800 
Source: European Commission 
network (sections carrying heavy 
traffic flows between the capital and 
other cities along the Panamerican 
highway) and public funds have been 
earmarked for investing in network 
maintenance. The five Guatemalan 
ports have specialised in providing 
services. Plans are currently in the 
pipeline for building an airport at 
Puerto Barrios, on the Atlantic coast, 
to be added to an airport network 
which includes the recently-
modernised Retalhuleu airport in the 
south east of the country and La 
Aurora airport in the capital. 
INVESTMENT FACILITIES 
As well as being close to NAFTA with 
easy access to the Caribbean and 
Pacific po1ts, Guatemala offers a host 
of economic advantages for the 
European investor: a stable 
economy, in which the private sector 
predominates, and low inflation and 
tax rates. 
It also provides equal treatment for 
domestic and foreign investments, 
particularly with regard to private 
property. The Tourism Development 
Law provides full tax exemption for 
investment in tourist buildings and 
facilities. The Law for the Promotion 
of Exports establishes advantageous 
conditions for the offshore assembly 
industry and provides tax exemptions 
for exporters setting up business 
anywhere in the country. 
There are three free zones, where 
businesses can acquire tax-free 
Growth Inflation 
(%) (%) 
4.5 19.9 
5 1.8 
5 9.6 
3.5 11 .6 
3.2 28 
2.5 12.4 
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Central America : 
Gateway to a Continent (I) 
machinery and other goods necessary 
for the production process , and enjoy 
exemption from income tax during 
the first twelve years of trading. With 
the exception of domestic products, 
exports are duty-free, save those 
intended for the national market. 
Another zone enjoying similar 
adva ntages has recently been set up 
on the outskirts of Guatemala City. 
Certain operations conducted by 
foreign businesses (purchase and sale 
of goods, independent agents, etc.) 
do not require the authorization of 
the Commercial Register. 
A tax incentives programme exists for 
the different industrial and trade 
sectors, including subcontracting. 
Several industrial parks and estates 
have been set up in recent years: the 
International Free Zone of La Auro ra 
(ZOFILA), Zeta la Union Industrial Park 
and the Guatemala Woo Yang 
Development. These are in addition 
to the parks already in place: the 
State-owned Santo Tomas de Castilla 
Free Industry and Trade Zone (ZOLi(). 
EUROPEAN PARTICIPATION 
According to 1992 figures, European 
investments total in excess of S67 
million. Spain accounts for the lion's 
share with almost $50 million, 
fo llowed by Germany, which has 
invested to the tune of$9 million plus, 
spread over a wider range of 
companies. They are fo llowed at 
some considerable distance by the 
U.K. and Italy. Chemicals, building and 
processed products are among the 
sectors preferred by European 
investors . 
GU 
After emerging from the civil war in 
which the country was embroiled 
during the 1980s, Nicaragua 
initiated a sweeping process of 
economic change in 1990. Having 
established a market economy and a 
democratic political system, 
Nicaragua is now a country at peace 
and with a thriving economy. In the 
last three years, foreign investment 
came to $300 million. 
WHERE TO INVEST 
Ninety percent of public 
undertakings have been privatised, 
11 private banks have been set up 
and duties slashed. However, the 
privatisation process is continuing 
and the State-owned 
telecommunications and cement 
companies will shortly be submitted 
fo r public tend er. Further 
opportunities for the European 
investor are to be found in the 
THE CARIBBEAN SEA 
agricultural and agri-foodstuffs 
sector, fisheries, mining and energy, 
forestry, tourism · including 
ecotouri sm, construction and the 
free zones. 
The Nicaraguan Eurocentre is 
preparing a business meeting in the 
tourism sector next year and 
supporting an agricultural scheme 
involving investment of more than 
$10 million, as well as other hotel 
and paper manufacturing projects. 
EUROPEAN PARTICIPATION 
European investments include touri st 
complexes with Spanish capita l on 
the Pacific coast and an Ita lian stake 
in the management ofManagua's 
municipal cleaning service. 
INVESTMENT FACILITIES 
Possibility of repatriating I 00°0 of the 
capital invested. 
Free choice as to whether profits are 
repatriated or reinvested in 
Nicaragua. 
100°6 of the company shares may be 
held . 
Access to currencies at market 
prices. Local access to insurance and 
financing. 
Total tax exemption during the sale 
of the fore ign business. 
Free access to international 
arbitration in the event of a dispute. 
Economic incentives to manufacture 
in free zones. 
HONDURAS 
The mainstay of the country's 
economy is agriculture, generating 
one quarter of the national wealth. 
Coffee and bananas alone account 
for half the income from exports and 
the flourishing shrimp farming 
industry has made Nicaragua the 
second largest exporter in Latin 
America. The Eurocentre has 
singled out the following sectors for 
European investors: the timber 
industry, tourism and the 
ecoindustry, agro-industry, services 
related to electrici ty and 
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telecommunications, building, 
financial services, maritime freight 
and port services. 
INVESTMENT FACILITIES 
Following the deregulation of trade 
and foreign exchange between 1990 
and 1992, imports and exports no 
longer require authorization but sim-
ply have to be registered with the 
Central Bank. There is a single desk 
to speed up the formalities and a 
temporary import mechanism 
applies with suspension of duties. 
There are 15 industrial parks in oper-
ation, most of which are located in 
the vicinity of San Pedro Sula, with 
the services of Puerto Co1tes near at 
hand . A further nine parks are in the 
pipeline, three of which will be situ-
ated in the Pacific zone. 
Additionally, there are 12 free zones 
which enjoy the following advan-
tages: 100% exemption from tax on 
premises, imports and exports, as 
well as tax on profits and repatriated 
profits. There is a customs service 
instead of a processing system, 
which facilitates the formalities . The 
law on free tourism zones allows any 
tourism business to import machin-
ery and equipment free of duty and 
to be exempt from taxes on profits 
for 20 years. Plans are currently on 
the drawing board to convert the 
entire country into a free tourism 
zone . 
PANAMA 
Despite having a relatively high per cap-
ita income (US$ 2,500), the unequal dis-
tribution of resources remains an unre-
solved problem. On the foreign invest-
ment front, the focus is on the expand-
ing services sector, concentration of the 
banking sector and opportunities for 
trade and touris111. The econo111ic 111erits 
of the zone and s111a ll-scale European 
presence, despite being the leading 
Central A111erican destination for 
European exports, 111ake Pana111a a par-
ticularly attractive proposition for coop-
eration channelled through the Al-Invest 
Progra111me. A Eurocentre has recently 
been opened in Panama. 
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Trends in trade between the EU and Central America 
2 
1.5 
0.5 
0 
1985 1986 1987 
INVESTMENT FACILITIES 
1988 
In addition to the single desk, 
Panama offers other incentives: new 
antidumping and antimonopoly leg-
islation; exemption from tax on 
exports and impo1ts and from duties 
on machinery; exemption from tax 
on income, dividends, the transfer of 
movable property and fixed capital. 
In the tourism sector, further exemp-
tions apply to imports. 
WHERE TO INVEST 
The marine fisheries industry offers 
substantial opportunities for new spe-
cies, such as black hake, deep-sea 
prawn and sole. The traditional 
shrimp industry is 111ainly based in 
Aguadu lce and Vacamonte. Europe is 
already involved in this industry, for 
instance through the "Pradepesca" 
aquaculture project cofinanced by the 
EU, which is attracting traders to the 
region. The Eurocentre organised the 
First Fisheries Symposium on 12 and 
13 October, bringing together 
Panamanian and European business-
men interested in setting up joint ven-
tures in the region . 
Panama has a well-established financial 
sector and is currently introducing a 
complex electronic clearing system. 
It is also promoting advanced technol-
ogy centres and shipping services. 
Panama offers suitable sites for busi-
ness parks, for a range of activities 
including assembly plants, a fast-
growing textiles sector and dairy 
industry in which, along with oil prod-
ucts and mining, Europeans have 
already been investing. 
The former Canal Zone, comprising 
1989 1990 1991 1992 
Exports to EU 
147,000 hectares ofland and infra-
structures valued at $30 billion, holds 
tremendous opportunities for the 
European investor. Housing, educa-
tional centres, hospitals, telecommuni-
cations centres, airports and ports, 
dockyards, water and fuel depots ... a 
whole complex of military and transit 
service installations are waiting to be 
converted for industrial purposes on 
both banks of the canal. 
The "Inter-Oceanic Regional Authority" 
has unveiled a programme for the util-
isation and develop111ent of the canal 
zone and is responsible for running the 
new investment hubs, nowadays 
known as Fuerte Amador, Fuerte 
Espinar, Fuerte Clayton , Fuerte Davis, 
San Cristobal school , Albrook airway 
centre, Gorgas Hospital and the Island 
ofTelfers. The infrastructures are 
ready; only the partners are lacking. 
1993 1994 
1 Ecu = 1,3 $ 
Source: European 
Commission 
* The three new 
Member States are 
not included. 
Trends in the main exports from Central 
America to the EU 
1990 
(million ECU) 
1991 1992 1993 
Bananas 
. Coffee 
Plants 
. Other (') 
(*) Other agricultural and non-agricultural products 
Source: European Commission 
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MA ET 
The Panama Canal in the run-up 
to the year 2000 
A team of experts is to look into the benefits which the canal services can bring to European firms. The study 
forms part of a contract arranged 
between the European Commission and 
Eurochambers, the Organisation of 
European Chambers of Commerce, which 
are interested in Panama for a number of 
reasons: 
-The presence of the Canal and the 
importance of the services sector, 
contributing 75°0 of GDP, give Panama a 
key role in economic cooperation with 
the EU. 
- In spite of the considerable extent to 
which European shipping uses the Canal 
as well as the presence of European 
banks, EU investment in the region is on 
a rather modest scale compared with the 
Asian countries , such as Japan , Taiwan 
and South Korea, or the steadily-growing 
American investment. 
- Much of the former Canal Zone, at 
present consisting of military or civil 
"zones" belonging to the United States, 
will be returned to Panama in stages, 
although at a quickening pace up to the 
year 2000. A major part of these areas 
comprise buildings and infrastructures. 
-The Government wants to increase the 
With more tha11 one lnmdred ba11ks, Panama today is a major i11ternatio11a/ fi11a11 cial ce11tre 
value of part of these zones by means of 
the ambitious "Ciudad del Saber" (City of 
Learning) project. This is a 12,500 acre 
complex of educational buildings 
extending between Panama City and the 
Canal which will be converted into a 
higher education and advanced 
technology centre open to all students 
and teachers worldwide, in particular 
those from Latin America. 
The study will identify the benefits which 
these services can offer to European 
firms and map out the structure to be 
put in place. To this end, the followi ng 
considerations must be taken into 
account: - the logistical , environmental , 
legal , commercial and financial 
conditions at local level; - the 
expectations of European firms; - and as 
far as other international competitors are 
concerned, their investment intentions 
and plans for entering the Panamanian 
market. The team, consisting of 
Eurochamber experts, will have on-site 
technical assistance at Panama's 
Eurocentre which will make two experts 
on legal and local environmental 
questions available for the study. 
For more i11formatio11: 
Vittorio Mac/1itel/a 
EUROCHAMBERS, Brussels 
Tel (+32 2)2310715 
TAPPING THE COMMERCIAL POTENTIAL OF THE CANAL 
One of the main features of the Panamanian economy is European products and machinery to the whole of Latin 
Trade in goods through the Main West coast its strategic geographical situation, at the crossroads of 
America and as a trading route to the fast-growing 
markets of Asia. Since the time of Spanish colonisation, 
Panamanians had always dreamt of a fast and safe 
transport route across the isthmus connecting the oceans, 
but they had to wait until 1914 before the canal was built. 
The canal is a navigable pass 83 km long which links the 
Pacific Ocean with the Atlantic and will pass back under 
Panamanian sovereignty at the turn of the century. A 
147,000 ha. area of land and infrastructures, including the 
transit services at the Atlantic end, will be the first to be 
returned. The sites and depots at the Pacific end will 
subsequently be passed back during a second phase. 
These are of particular interest for such schemes as the 
storage of and trade in perishable products from Central 
and South America or the assembly and redistribution of 
Bulletin AL-Invest 
Seeds 
Main destinations 
Whole of South West coast ot 
America USA, Conado 
and Europe 
Source: European Commission 
America. 
In addition, there is the oil pipeline, the Colon free zones 
(ranking second in the world for services after Hong Kong) 
and the fleet of leisure craft, the second largest 
worldwide. 
Provided that the reforms embarked upon are maintained, 
the driving force behind Panamanian growth will be 
services and tourism, plus trade in bananas, shrimps and 
non-traditional processed goods. The Panamanian 
Association of Transport Users (TRANSPAN) has come up 
with plans for a range of financial instruments and for 
bringing existing infrastructure into rapid use. Another 
TRANSPAN project is to set up a warehousing and 
distribution centre to handle the brisk trade in goods, 
which would bring in substantial amounts of foreign 
currency and cut operating expenses by up to 40%. 
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ECIP PROJECTS 
During the year, 34 EC!P projects 
were approved under facility 1 in 
Latin America , which finances 
measures to identify projects and 
potential partners for selling up 
Joint European ventures with Latin 
America and other regions of the 
world. The promotional activities of 
the Eurocentres and other business 
organisati ons have led to a 
substantiall y higher participation of 
Latin American countries, 
particularly from the Mercosur. 
The sectors which notched up the 
highest participation rates were 
services (in agriculture, construction 
and the hotel business), industry 
(including plastics, rubber and 
manufactured goods), waste 
management as well as measures 
involving two or a maximum of 
three sectors , as stipulated by this 
financial instrument. 
Once the new regulations come into 
force next year the infrastructure 
projects known as BOT (build and 
transfer) and BO (build and operate) 
may be ap proved under facility 1, 
auracting up LO 100% of the project 
funding, with a ce iling of 200,000 
ECU. 
PORTO ALEGRE: REGIONAL 
TRAINING SEMINAR FOR 
EUROCENTRES 
Between 18 and 22 September, a 
training seminar was held for 
Mercosur Eurocentres in this 
Brazilian city. Officials from the 
European Commission and AL-
INVEST Secretariat, and cooperati on 
experts reviewed the Eurocentres' 
operations and analysed the 
methodology LO be employed when 
holding business meetings , from 
identifying and monitoring 
busi nesses to evaluating results. All 
those present emphasised that the 
new "procedural handbook" needs 
to be used to ensure that meetings 
are prepared and organised in an 
effi cient manner. They agreed on 
the importance of the ARIEL project 
for locating partners on an 
individual and tailor-made basis. 
The Eurocentres stressed the 
importance of coordinating 
obJectives wi th the European 
members of the Coopeco Netwo 1·k , 
by developing a joint approach and 
know-how in organising meetings 
CUBA : NEW LAW ON INVESTMENTS 
The National Assembly has approved the Law on Investments which opens the way 
for foreign investors to hold up to 100% of a company's capital in all sectors of the 
Cuban economy. Only education , public health and the armed forces remain 
excluded from this deregulation as they are considered to be strategic sectors. 
The new legislation is geared Lo the new climate of a more open economy and less 
tightly-regulated trade. It therefore maintains the exemptions and incentives and 
specifies the guarantees concerning compensation and contractual terms. The law 
also requires the Ministry for Foreign Investment to speed up the process of project 
approval Instead of the six months it took previously Lo set up a joint venture, the 
new law cuts this time Lo 100 days. 
Besides textile produc tion, mining (nickel, manganese and copper) and 
hydrocarbons, tourism is another sector benefiting more particularly from this 
measure. The authorities calculate that in 1998 five million tourists will visit the 
island and estimate that the number of European visitors will increase fivefold Any 
interested investor can contact the Eurocentre set up recently to promote economic 
and industrial cooperation and attract investment to the island (address to be found 
in the ECE Network update in the centre pages). 
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EU ENCOURAGES DIALOGUE WITH CUBA 
The Foreign Ministers of the EU have decided to enter into 
exploratory talks with Cuba with a view to negotiating an 
agreement on economic and trade cooperation with the 
island. The Council of Ministers reiterated the importance 
of observing human rights and basic freedoms, emphasising 
the need to promote and thus expedite the process of 
peaceful transition towards democracy and a more open 
economy. In this connection, humanitarian aid and other 
measures to meet the immediate needs of the population are 
to be maintained. This dialogue ,vill provide an opportunity 
to review the reforms in progress and the remaining changes 
required to institute a civilian society, guarantees for the 
observance of human rights and basic freedoms and moves 
to expand the private sector. 
and drafting a Code of Ethi cs 
governing their business contacts. 
They went on Lo highlight the 
progress made in computerising 
information concern ing networks 
such as BRE, BC-Net, RIOST, 
ALABSUB, the creation of a database 
for members, and the assistance 
given by the TIPS representative. 
The participants all expressed 
interest in various measures 
involving the Secretariat: a monthly 
newsletter, use of diskettes and 
electronic mail LO access a database , 
compiling and distributing business 
profiles after meetings have been 
held , a directory of selected 
European members, a profile of the 
ECE Network to be put on the 
database for distribution on the 
COOPECO Network and vice versa, 
a list of approved ECIP projects, and 
so on. This seminar wi ll be 
repeated at the encl of November in 
Colombia for the remaining Latin 
American members, including the 
most recent Eurocentre set up in 
Cuba. 
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ARGENTINA 
1 Bolsa de Comercio de 
Mendoza 
Paseo Samineto 11° 199 
5500 Mendoza -Argentina 
Tel• (54-61)20 23 33 
Fax• (54-61)20 40 50 
Contact • Jaime Hector Valles 
Graciana Zuleta de Grau 
2 Camara Argentina de 
Comercio 
Av. Leandro N. Alem 36 - 7° 
1003 Buenos Aires -Argentina 
Tel• (54-1)331.80.51 
Fax· (54-1) 331.80.55 
Contact• Victor Hugo Peirone 
3 Fundaci6n Bolsa de Comercio 
de Mar del Plata 
Corrientes 1723 
7600 Mar de! Plata -Argentina 
Tel• (54-23) 9224 00 
Fax• (54-23) 92.24 00 
Contact • Ricardo Polverino 
Antonio Aldana 
4 Fundaci6n de Empresas 
Arq.Thays 94-Nueva Cordoba 
5000 Cordoba-Argentina 
Tel• (54-51)6041.51 
Fax (54-51)6942 98168 38 68169 4131 
Contact • Ricardo Tardivo 10 FIRJAN en asociaci6n con 
SEBRAE 
BOLI\1A Av Calogenas, 15-9° andar CEP 20030 Rio de Janeiro - Brasil 
5 Camara de Comercio de Tel.(55-21)292 39 39 
Santa Cruz Fax (55-21)262 67.05 
Suarez de Figueroa, 127 Contact• Amauiy Temporal 
Santa Cruz-Bolivia 
Tel (591-3)3345.55 11 INDI (lnstituto de 
F:ix.(591-3)34 23.53/36.51.08 Desenvolvimento Industrial 
Contact D,miel Velasco de Minas Gerais) 
R. Rio de Janeiro 1801 
CEP•30160-042/Belo Horizonte MG - Brasil 
BRASll ·1et (55-31)292 35 25 
6 CITPAR y FIEP Fax (55-31)292 35 32 
Av. Candido de Abreu, 200/5° Contact Lila Ayres Viana 
Andar Industrias do Estaso do Parana) CHllE Curitiba - Estado do Parana - Brasil 
Tel/Fax• (55-41)25 48 070 12 EUROCHILE (Fundaci6n 
Contact · Francisco Cunha Pereira Filho Empresarial Comunidad 
Jorge Alovsio Weber Europea-Chile) 
7 FIEPE (Federa~ao das Hernando de Aguirre,N° 1549 
Industrias do Estado de Santi?o 8-Chile 
Pernambuco) Tel (5 -2)204 93 63 
Av. Cruz Cabuga, 767 Fax(56-2)27415 I I 
Sru1to Amaro - Recife PE - Brasil Contact · Gonzalo Arenas 
·1e1 • (55-81)42123 33 
Fax• (55-81)22231.80 
Contact• Annando de Queiroz COLOMBIA 
Monteiro Neto 
13 Camara de Comercio de 8 FIERGS-CIERGS (Federa~ao 
das Industrias do Estado do Bogota 
Rio Grande do Sul) Carrera 9A,16-21 ,piso 9° 
Av.As.lis Brasil ,8787-Sarandi Santafe de Bogota D.C-Colombia Tel.(57-1)281 91 64 CEP•9 I I 40-000/Porto Alegre-RS - Brasil Fax (57-1)284 29 66 / 284 77 35 Tel(55-51)344 45.55 1347 87 87 Contact David Alfonso Barriga Fax•(55-51)34447.57 /347.8700 
Contact • Airton Correa Schuch 
9 FIESP ( Federa~ao das CUBA 
Industrias do Estado de Sao 14 Camara de Comercio de la 
Paulo) Republica de Cuba 
Av. Paulista, 1313 / 11° andar Calle 21, 11° 161, esq. A. Vedado 
01311-923 Sao Paulo SP - Brasil Ciudad de la Habru1a 
Tel• (55-11) 251.28361 2513522 Tel.(53-7) 30 33 56 
Fax• (55-11) 28439.711284 36 11. Fax (53-7)33 30 42 
Contact• Zila Paronetto Contact Carlos Martinez Salsrunendi 
Recite 
8 
ECUADOR 
15 Camara de Comercio de 
Guayaquil 
Av.Olmedo,41 4 
Guayaquil-Ecuador 
lel(593-4)323130 
Fax•(593-4)323478/ 534 425 
Contact • Eva Garcfa de Arboleda 
GUATEMALA 
16 FUNDESA (Fundaci6n para el 
Desarrollo de Guatemala) 
Parque Gerencial !as Margaritas 
Diagonal 6, 10-65 Zona I 0 
Guatemala Ciudad -Guatemala 
Tel• (502 2)327 952 
Fax (502 2)327 958 
Contact . Paul Wever 
Sonia Gonzalez Molina 
HONDURAS 
17 FIDE (Fundaci6n para la 
Inversion y Desarrollo de 
Exportaciones) 
2da.Av. entre 3 y 4ta calle N.O. 
Edificio Heyer 2do 
Apartado Postal 1858 
San Pedro Sula - Honduras 
·1e1. (504)52.7616/5744 64 
Fax. (504)5721.62 
Contact • Carla Zuniga 
MEXICO 
18 CANACINTRA (Camara 
Nacional de la lndustria de 
Transformaci6n) 
Av. Sru1 Antonio n°256 
Apdo Postal 11°60-468 
03849 Mexico 
Tel (52-5)5986988 
Fax (52-5)598 94 67 
Contact Xochitl Calderon Cordova 
19 NAFIN (Nacional Financiera) 
lnsuiyente Sur 1971 ,Coll.Guadalupe Inn 
52-lbrre Ill, piso 13 
01020 Mexico OF-Mexico 
Tel(52-5)325 66.18 / 325 6619 
Fax (52-5)325.60 09 
Contact . Eduardo Mapes Sanchez 
20 Mexico - European 
Community Business Council 
Homero 11°526 - 2° piso 
Col Polanco 11570 - Mexico - OF 
Tel • (52-5) 250 53 33 
Fax• (52-5) 203 35 49 
Contact • Carlos Palencia Escalante 
21 BANCOMEXT 
Avenida Fundidora 50 I 
Col. Obrera 
Monterrey - Mexico 
Tel• (528)3692 1.00 
Fax. (528)369 21.55 
Contact • Jose Angel Santrunarina 
NICARAGUA 
22 INDE (lnstituto Nicaragilense 
de Desarrollo) 
Carretera Sur, KM l 4 - 300 MTS Este -
Apdo N°2598 
Managua - Nicaragua 
Tel• (505-2) 78.55.01/65.82.99 
Fax• (505-2) 6587 98 
Contact • Reinaldo Hemru1dez Rueda 
Jorge Salaverry 
PANAMA 
23 Consejo Inter Americano de 
Comercio y de Producci6n 
c/o Munoz y Munoz 
Postbox 64.43 -Zona 5 
Panruna City - Panruna 
Tel• (507)26946 44/263 92 96 
Fax. (507)263 92 96/264.7945 
Contact • R. Moutran 
PARAGUAY 
24 Bolsa de Subcontrataci6n del 
Paraguay 
Cervantes Esq. Victor Hugo 
Edificio Capaco 
Asuncion - Paraguay 
Tel • (59-5)2129.56 96 
Fax• (59-5)21.29.20.43 
Contact • Luis A. Lima Morra 
PERU 
25 Camara de Comercio de Lima 
Gregorio Escobedo,398 
Lima-Peru 
lei• (5l-14) 6189 74 / 633434 
Fax• (51-14) 63 28 20 / 62.70.99 
Contact• Juan Carlos Mathews Salazar 
URUGUAY 
26 Camara de Industrias 
de! Uruguay 
Av.Libertador Brig Gral Lavalleja,1672 
11100 Montevideo-Uruguay 
Tel• (598-2)91.5000 
Fax. (598-2)92 25 67 
Contact• Roberto Villamil 
VENEZUELA 
27 CONAPRI 
Av.Francisco de Miranda 
Centro Empresarial Parque de! Este, 
piso 12 -La Carlota 
Caracas I071A-Venezuela 
Tel. (582) 237 53 711237.54 28.1 237.5647. 
Fax• (582) 237 64 981237 60 28123761.09 
Contact : Adriana Mihaly Miovac 
